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FOR	IMMEDIATE	RELEASE	

	
	

ISIGN	RETAINS	INVESTOR	RELATIONS	FIRM	
	

iSIGN	Selects	New	York-Based	Consulting	for	Strategic	Growth	
	
	
REDWOOD	SHORES,	CA,	June	13,	2016	–	iSign	Solutions	Inc.	(“iSIGN”)	(OTCQB:	ISGN),	a	leading	
supplier	of	electronic	signature	and	other	software	solutions	enabling	secure,	cost-effective	and	
paperless	management	of	contracts	and	other	document-based	transactions,	today	announced	
it	 has	 retained	 the	 services	 of	 Consulting	 for	 Strategic	 Growth	 1,	 Ltd.	 (“CFSG”)	 as	 its	 primary	
investor	relations	firm.	
	
“iSIGN’s	solutions	are	easy	to	integrate,	given	their	robust	architecture	and	standardized	feature	
set,	 and	yet	are	adaptable	 to	 the	needs	of	our	partners	and	clients,”	 said	Philip	Sassower,	 co-
chairman	and	chief	executive	officer	for	iSIGN.	“We	believe	that	iSIGN	is	approaching	an	exciting	
inflection	point	and	that	Stan	Wunderlich	and	his	team	at	CFSG	are	the	right	group	to	present	
our	exciting	story	to	both	domestic	and	global	investors.	Through	its	strong	network	of	local	and	
regional	 broker-dealers,	 CFSG	 has	 an	 enviable	 record	 of	 showcasing	 undiscovered	 investment	
opportunities	and	in	helping	companies	like	ours	with	stock	and	capital	market	activities.”	
	
“We	are	extremely	excited	to	represent	iSIGN,”	said	Stanley	Wunderlich,	chief	executive	officer	
for	CFSG.	“In	iSIGN,	we	have	found	another	rich,	undervalued	public	company	that	hasn’t	seen	
the	spotlight	to	date.	With	its	infrastructure	in	place	and	the	ramp-up	for	new	business	starting	
to	click,	iSIGN	is	ready	to	reach	the	investing	community	and	to	hit	the	road	running.”	
	
CFSG,	 with	 offices	 in	 New	 York,	 is	 a	 recognized	 leader	 in	 investor	 relations	 and	 corporate	
development	 consulting.	 	 It	 specializes	 in	 the	 development	 of	 and	 access	 to	 capital	 for	 early-
stage	growth	companies.		With	decades	of	hands-on	experience	and	broad	personal	outreach	in	
the	private	and	public	investment	communities,	CFSG	focuses	on	introducing	these	companies	to	
decision-makers	 representing	 institutions,	 accredited	 investors	 and	market	makers	 focused	on	
micro-cap	opportunities.	
	
ABOUT	iSIGN	
iSIGN	(formerly	known	as	Communication	Intelligence	Corporation	or	CIC)	 is	a	 leading	provider	
of	 digital	 transaction	 management	 (DTM)	 software	 enabling	 fully	 digital	 (paperless)	 business	
processes.	 iSIGN’s	 solutions	 encompass	 a	 wide	 array	 of	 functionality	 and	 services,	 including	
electronic	 signatures,	 simple-to-complex	 workflow	 management	 and	 various	 options	 for	
biometric	 authentication.	 These	 solutions	 are	 available	 across	 virtually	 all	 enterprise,	 desktop	
and	mobile	environments	as	a	seamlessly	integrated	software	platform	for	both	ad-hoc	and	fully	
automated	 transactions.	 iSIGN’s	 software	platform	can	be	deployed	both	on-premise	and	as	a	
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cloud-based	 service,	with	 the	ability	 to	 easily	 transition	 between	 deployment	models.	 iSIGN	 is	
headquartered	 in	 Silicon	 Valley.	 For	 more	 information,	 please	 visit	 our	 website	 at	
www.isignnow.com.	iSIGN’s	logo	is	a	trademark	of	iSIGN.		
	
FORWARD	LOOKING	STATEMENTS	
Certain	 statements	 contained	 in	 this	 press	 release,	 including	 without	 limitation,	 statements	
containing	the	words	“believes”,	“anticipates”,	“hopes”,	“intends”,	“expects”,	and	other	words	of	
similar	 import,	 constitute	 “forward	 looking”	 statements	 within	 the	 meaning	 of	 the	 Private	
Litigation	Reform	Act	of	1995.	Such	statements	 involve	known	and	unknown	risks,	uncertainties	
and	 other	 factors,	which	may	 cause	 actual	 events	 to	 differ	materially	 from	 expectations.	 	 Such	
factors	include	the	following	(1)	technological,	engineering,	quality	control	or	other	circumstances	
which	 could	 delay	 the	 sale	 or	 shipment	 of	 products	 containing	 the	 company’s	 technology;	 (2)	
economic,	business,	market	and	competitive	conditions	in	the	software	industry	and	technological	
innovations	which	could	affect	customer	purchases	of	the	company’s	solutions;	(3)	the	company’s	
inability	to	protect	its	trade	secrets	or	other	proprietary	rights,	operate	without	infringing	upon	the	
proprietary	 rights	 of	 others	 or	 prevent	 others	 from	 infringing	 on	 the	 proprietary	 rights	 of	 the	
company;	and	(4)	general	economic	and	business	conditions.		
	
Contact	Information:	
	
Investor	Relations	and	Media	Inquiries:	
Stanley	Wunderlich	
Consulting	for	Strategic	Growth	1,	Ltd.	
+1.800.625.2236	
Email:	info@cfsg1.com	
	


